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A B O U T

• Join:

P R O J E  C T  S C O P E

Newly acquired by Fifth Corner and Headwall 
Investments, Sunset Ridge is a premier retail destination in 
the heart of the Alamo Heights community. Anchored by 
Sunset & Co. and complemented by a curated mix of 
beloved local retailers, the center offers an exceptional 
opportunity for brands to connect with residents who 
value quality, convenience, and a strong sense of 
community.

D E TA I L S

T R A F F I C  C O U N T S

• N New Braunfels Ave: 15,584 VPD-25

• Austin Hwy 368: 27,342 VPD-25
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T R A D E  A E R I A L
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S I T E  A E R I A L
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S I T E  P L A N

VANDERHECK STREET

NORTH NEW BRAUNFELS AVENUE
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Sunset Ridge 
Shoe Repair

992 SF

2,425 SF

Jack Brown
Cleaners
965 SF

EXISTING 

AVAILABLE

SUNSET RIDGE SHOPPING CENTER 

920 SF 11,616 SF

FEBRUARY 2026
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N E I G H B O R H O O D  V I B E
R E TA I L E R S  &  R E S TAU R A N T S

ST. BERNARD
A luxur y l i fes ty le re tai le r  of fer ing 
premium sk i ,  sur f ,  and outdoor 
appare l  a longside curated 
designer fashion and accessor ies 
in a pol ished bout ique se t t ing.

CAPPY’S RESTAURANT
An iconic Alamo Heights f ine 
din ing s taple of fer ing upscale 
Amer ican cuis ine and long-
s tanding neighborhood loyal ty.

HUDSON HOUSE
A ref ined Amer ican din ing 
concept featur ing oys ters, 
mar t in is ,  and c lass ic coas ta l -
inspi red dishes in a v ibrant , 
pol i shed se t t ing.

BIRD BAKERY
An upscale neighborhood baker y 
known for scra tch -made cakes, 
cupcakes, and seasonal desser t s 
ser ved in a charming, inv i t ing 
atmosphere.

LA LA LAND KIND CAFE
A br ight ,  des ign - forward café 
ser v ing specia l ty cof fees, matcha, 
and l igh t  bi tes wi th a s t rong 
communi ty -dr iven and socia l ly 
conscious miss ion.

JACK & HARRY’S
An elevated Southern s teakhouse 
blending Louis iana- inspi red 
cuis ine wi th a warm, c lubby 
atmosphere and s t rong 
neighborhood fo l lowing.

POTTERY BARN KIDS
A nat ional ly recognized home 
furn ish ings re tai le r  of fer ing 
e levated chi ldren’s fu rn i tu re, 
décor,  and design so lu t ions wi th 
t imeless appeal.

WARBY PARKER
A modern eyewear brand 
del iver ing s ty l i sh prescr ip t ion 
glasses and sunglasses th rough 
an approachable, des ign - focused 
re tai l  exper ience.

JUICELAND
A vibrant  ju ice and smoothie bar 
of fer ing organic b lends, wel lness 
shots,  and plant - forward menu 
opt ions in an energet ic se t t ing.

H-E-B
A leading Texas -based grocer y 
re tai le r  del iver ing high -qual i ty 
f resh foods, curated products,  and 
an e levated ever yday shopping 
exper ience.

SKIN LAUNDRY
A modern, medical -grade sk incare 
s tudio of fer ing advanced laser 
facia ls  and cus tomized t reatments 
in a s leek, c l in ical - luxe se t t ing 
focused on resu l t s -dr iven care.

CENTRAL MARKET
An upscale specia l ty grocer 
by H-E -B featur ing chef -dr iven 
prepared foods, gourmet 
ingredients ,  and an immers ive 
cu l inar y marketp lace atmosphere.

TINY’S MILK & COOKIES
A nos ta lgic desser t  concept 
ser v ing f resh ly baked cookies, 
ice cream, and c lass ic sweet 
t reats in a cheer fu l ,  fami ly - f r iendly 
envi ronment.

TECOVAS
A premium Western footwear 
and appare l  brand known for 
handcraf ted boots and e levated 
cowboy s ty le rooted in qual i ty 
craf t smanship.

SOLUNA
A long-s tanding San Antonio res taurant 
known for i t s  v ibrant  a tmosphere, c lass ic 
Tex -Mex and Mexican cuis ine, and 
s ignature margar i tas that  have made i t 
a favor i te in the Alamo Heights din ing 
scene.
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W h i t  Jo r d a n
7 1 1  B R O A D WAY  S T  S T E  1 2 0 ,  S A N  A N T O N I O ,  T X  7 8 2 1 5

W H I T @ S H O P C O M PA N I E S . C O M

2 1 0 . 9 8 5 . 7 3 2 1  ( D I R E C T )

2 1 0 . 9 1 3 . 8 6 9 0  ( M O B I L E ) 

L i n d a  R u b i o l a
4 8 0 9  C O L E  AV E  S T E  3 0 0 ,  D A L L A S ,  T X  7 5 2 0 1

L I N D A @ S H O P C O M PA N I E S . C O M

2 1 4 . 6 0 7 . 4 0 4 4  ( D I R E C T )

2 1 0 . 6 4 3 . 4 4 5 5  ( M O B I L E ) 
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I N F O R M A T I O N  A B O U T  B R O K E R A G E  S E R V I C E S

T E X A S  L A W  R E Q U I R E S  A L L  R E A L  E S T A T E  L I C E N S E  H O L D E R S  T O  G I V E  T H E  F O L L O W I N G  I N F O R M A T I O N  A B O U T 
B R O K E R A G E  S E R V I C E S  T O  P R O S P E C T I V E  B U Y E R S ,  T E N A N T S ,  S E L L E R S  A N D  L A N D L O R D S .

TYPES OF REAL ESTATE LICENSE HOLDERS: 
 • A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
 • A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
 • Put the interests of the client above all others, including the broker’s own interests;
 • Inform the client of any material information about the property or transaction received by the broker;
 • Answer the client’s questions and present any offer to or counter-offer from the client; and 
 • Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agree-
ment. An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including informa-
tion disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the 
broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state 
who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

 • Must treat all parties to the transaction impartially and fairly;
 • May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to,  
    and carry out the instructions of each party to the transaction.
 • Must not, unless specifically authorized in writing to do so by the party, disclose: 
  o that the owner will accept a price less than the written asking price;
  o that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
  o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

AS SUBAGENT:  A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer 
and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 • The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
 • Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Licensed Broker/Broker Firm Name License No. Email Phone
    SHOP COMPANIES            9002835        shop@shopcompanies.com         214.960.4545     

Designated Broker of Firm License No. Email Phone
    RAND HOROWITZ            513705        rand@shopcompanies.com         214.242.5444     


